
JOB ROLE - Business Development Analyst 

 

SmartHelio is a cleantech startup based out of Lausanne, Switzerland. As a response to the Twenty-First                

century’s challenges, SmartHelio came up with the idea of bringing light without heat: to accelerate the                

rapid adoption of sustainable energy in the face of climate change. We use the sun in a smart way that’s                    

why we call ourselves SmartHelio. We are trying to disrupt the conventional energy supply arrangements               

using basic electronics and AI. Therefore, we have developed an Artificial Intelligence-enabled low-cost             

technology for solar energy systems (including the small and large scale solar installations). We provide               

deep-data analytic and decision-making tools for solar companies to improve their financials and business              

insights. Kindly visit www.smarthelio.com for more information. 

 

 

About the Role 

 

SmartHelio has started exploring Indian and European solar energy markets and currently doing multiple              

pilots and demonstration projects with top Indian solar energy players. The incumbent will be working               

closely with the Business Development and Products team in India and Switzerland. The key              

responsibilities of this role are as follows - 

 

Business Strategy 

1. Deeply understand customer behavior, develop new customer insights and properly document all            

the findings 

2. Propose & develop new business models, understand where opportunities are and create a viable              

business mechanism to service them 

3. Conceptualize and develop innovative pricing models for all types of customer segments 

4. Stay on top of trends in an ever-changing landscape, find opportunities and prioritize based on               

size, internal capabilities, etc 

5. Convert strategies into action by liaising with cross-functional leadership (products, operations,           

and data technologies) and drive the changes required 

6. Develop a thorough knowledge of the market - short term and long term trends 

7. Regularly conduct competitor analysis and product competition assessment  

8. Develop in-depth knowledge of competitors, and clients and the ability to influence the market 

 

Client Management (Customer Engagement) 

1. Develop a deep and long-standing relationship with the clients - to drive relationships from the               

strategic to the tactical 

2. Own the terms of business with the clients - initial lead, simulation, demonstration and integration               

(SDI) phase coordination 

3. Ensure effective and genuine relationship with the clients (build deep ties) 

4. Engage with new and existing partners in driving disruptive changes for the category Market              

Understanding 

5. Develop and implement industry best practices for promoting the company’s vision and market             

plan 

 

Sales Lead and Business Development 

1. Conduct a market assessment and prepare a master list of potential customers 



2. Regularly participate in webinars, conferences, and summits. Represent SmartHelio is these           

conferences 

3. Prepare weekly and months sales and BD reports and present it to the team 

4. Take the ownership for the Sales targets 

 

 

What you will need 

 

Education Background - Bachelor’s in Engineering (Electrical, Electronics, or relevant field) or Economics,             

Commerce, or in any other relevant field. Master’s degree in Engineering (with a focus on energy markets                 

and management) or an MBA will be preferred. Additional requirements are as follows - 

1. Relevant work experience of the solar photovoltaic market 

2. Experience of handling clients 

3. Relevant experience of sales or strategic client management 

4. Expert in verbal and written communication  

 

 

Job Location 

 

New Delhi, India. However, SmartHelio promotes social distancing and currently, all its employees are              

working from home 

 

 

Compensation & Benefits 

 

1. Stipend: INR 12000-25,000 depending on the experience and degree 

2. Duration: 4-6 months  

3. Possibility to join full time 

4. Opportunity to work with Swiss research institutions 

5. Opportunity to represent the company in the international and national conferences 

 

How to Apply 

 

Please click on the link (https://forms.gle/A4YMG6RHkn87kyQQ7) and submit the requested details 

 

 

 

 

 

https://forms.gle/A4YMG6RHkn87kyQQ7

